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CraTTs NpUCBSUEHA JOCIHIPKEHHIO CYYaCHHUX TEHACHIIH PO3BUTKY BITUYHU3HSHOI'O
pureitny Ta ix BIUMBY Ha BHOIp Monelneil nmpoaaxie. HaBelieHO XapakTepUCTUKY Cyd4acHOT
TOPriBii, fKa Ma€ O3HAKW CTaOITBPHOCTI, IIBHAKOI amamTalii 10 HemepeadadyBaHUX
BUKJIMKIB U TpaHcdopmanii mopeneit, GopMm mnpopaxiB, TpaHCIOPTHOI H CKIAJICHKOI
JIOTICTHKH. Y3arajbHEHO iH(OpMaliio 100 MaKpOEKOHOMIYHOIrO 3Ha4eHHs Toprisii. Ha
ITiICTaBl BUTRHOI Y JOCTyT iHpOpMaIlii BUIIJICHO TaKi TSHICHIIII: CTaOUTBHICTh COMiaIbHO-
eKOHOMIYHOI poJi cdepu TOPTiBIi y PO3BUTKY CYCHITBCTBA; OCOOIHMBOCTI CTPYKTYPH
cdepu TOpPriBii Ta 1 BIUIMB Ha PE3yJIbTATHUBHICTH AISUIBHOCTI; CErMEHTHI 3MIHHU JiSUTBHOCTI
TOPTOBEJIFHUX MEpEeX; Iepexisl 10 «EKOHOMIKH JIOCBiTy»; BHUKOPHUCTAaHHS IITYYHOTO
IHTEJIEKTY Ta BIIPOBA/DKCHHS HOBUX TEXHOJIOTiH. HallOBHEHHS! KOHTEHTY 1X XapaKTEepUCTUK
JIO3BOJISIE BUIUIMTH TEPEIyMOBH aJalTHBHOCTI Oi3HeCy depe3 MpHU3My BHKIHKIB BiHU.
Po3rnsitHyTO BaXUIMBICTH CErMEHTHUX 3MiH, LUQPOBI3alii Ta BIPOBAa/HKEHHS HOBUX
TEXHOJIOTIH JUIsl BITYM3HSIHOTO PUTEHITY.

OpHI€IO 3 IEpeJyMOB PO3BUTKY € BHOIp ONTHMAIbHOT MOJIEI NPOIAXKiB SIK 3aOPYKH
epexkTrBHOTO (PyHKIiIOHYBaHHS Cy0’eKTiB cepu TopriBii. Cepen TpaguIiitHUX Momeneit
npoaaxis Bumiieno B2C; B2B; B2G; C2C; C2B; D2C mopeni, a TaKoX aKIECHTOBaHO
yBary Ha 0i3Hec-MOJEIIsIX Ta KpUTEpisx iX BHOOPY Ui po3apiOHOI Toprieii. PosrisHyro
¢bopmu TOpriBIi — O(GIAHH-TOPTIBISA Ta OHIANWH-TOPTIBISA, BH3HAYCHO BIIMIHHOCTI MIiX
HUMH y TIpoliecax B3aeMOJil 3 MOKYIIEM Ta CIoco0ax 3MiMCHEHHS MOKYMKH. 3poOjeHo
BUCHOBOK, IO MIAXOJY JI0 KOMYHIKalii 3 KII€HTaMH BKJIIOYAIOTh MYJIbTHKAHAJIbHICTh
(OaraTokaHaNBHICTH) Ta OMHIKAHAIBHICTH, HABSICHO X BIIMIHHOCTI. P03p00iieHO MeXaHi3M
BHOOPY ONTHMAIBHOI MOJCNI NPOJ@KIB B PHUTEIili, K CHCTEMH B3a€MOIIOB’S3aHMX
IHCTPYMEHTIB YIIPABIiHHS IOCIOAAPCHKOI0 JISUILHICTIO Ta B3a€MOZII ii CKIajHMKIB Ta
OIMCaHO eJIEMEHTH, SIKI MEXaHi3M BKIIIOYAE.

Knrouosi cnosa: pumeiin, cipepa mopeieni, menoenuii, mooeni npooasicis, popmu npooasicis,
Mexanizm eudopy mooeneil npooaricie

JEL classification: D51, L81, M21, 018
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This article examines current trends in the development of the domestic retail sector
and their impact on the choice of sales models. It characterizes modern commerce, noting its
stability, rapid adaptation to unforeseen challenges, and the transformation of sales models,
formats, and logistics (transport and warchousing). The macroeconomic significance of the
trade sector is summarized. Based on publicly available information, the following trends
are identified: the stable socio-economic role of the trade sector in societal development; the
structural characteristics of the sector and their impact on performance; segment-specific
changes in retail chain operations; the shift toward the “experience economy”’; and the use of
artificial intelligence alongside the implementation of new technologies. Analyzing these trends
helps identify the prerequisites for business adaptability in the context of wartime challenges.
The article also discusses the importance of segment-specific changes, digitalization, and the
adoption of new technologies for the domestic retail industry.

Selecting an optimal sales model is a key prerequisite for development and ensures the
efficient operation of trade enterprises. Traditional sales models — such as B2C, B2B, B2G,
C2C, C2B, and D2C - are highlighted, with a particular focus on business models and the
criteria for selecting them in the retail context. The article examines offline and online trade
formats, outlining the differences between them regarding customer interaction and purchasing
methods. It is concluded that approaches to customer communication encompass multi-channel
and omni-channel strategies, and the distinctions between them are outlined. A mechanism for
selecting an optimal retail sales model — conceived as a system of interconnected tools for
managing business operations and the interaction of their components — has been developed,
and the elements comprising this mechanism are described.

Keywords: retail, trade sector, trends, sales models, sales forms, sales model selection
mechanism

JEL classification: D51, L81, M21, O18

IMocTanoBka mpodJieMn y 3araibHOMY BUIJIsLI Ta 11 3B’ S130K i3 BasKJIMBUMH
HAYKOBHMH YW NMPAKTHYHHMH 3aBJaHHSAMH. TOPriBJIsS € OAHUM 3 BaXKIMBHX
JoKepeIt 3a0e3MeueHHs JKUTTEMISUTLHOCTI JIIOAMHA 32 PaXyHOK KYHiBIIi-TIPOJAXy
CIOKMBYMX TOBAPIB 1 MOCIYT HUISIXOM JOBEEHHS iX BiJl BUPOOHUKA JI0 KIHLIEBOTO
cnokuBavya. B ymoBax moBHOMacmTabHOI BIHHU B YKpaiHi pUTENN, 3 OJHOTO
00Ky, 3a3Ha€ BEIUKUX BTPAT, a, 3 IHIIOTO — XapaKTEPU3YEThCS LIBHIKOIO
ajanTaiieo A0 HemepeaOadyBaHWX BHUKIMKIB U TpaHCOpMAIEI0 MOJelNeH,
(hopM TpoaXKiB, TPAHCIIOPTHOI i CKIIaJChKOT toricTuky. IIpo MakpoekoHOMIYHE
3HAYCHHS J0CII/UKYBaHOI cepu CBinunTh iH(popmaris JlepxaBHOi M0AaTKOBOI
cmyx0u Ykpainu, B sKiii BKazyeTbes, mo 16,5% momartkis, 300piB i TUTaTEXiB
JI0 3BEJEHOr0 OJKETY KpaiHu y I miBpiyui 2025 p. 3abe3neunsna TOPTIBIIS.
[TopiBasiHO 3 2024 p. TOpTiBIsA BHEcHa moaatkiB Oimbrre Ha 30,6% [1]. KpiM
TOTO, ToprlBJm 30UTBIIMIIA TIOAATKOBI HAIXO/KEHHS 3a PaxyHOK Jieraiizaril
PO3paxyHKiB, 110 BIUTMHYJIO HAa MiHIMI3al1lil0 TIHBOBOTO 00iry. Tak, «3011bIIeHHS
00OpOTIB pHUTEHIy TpPSIMO BIUIMBAE HA KUIBKICTh CIUIAYCHHX KOMIAHISIMH
MOJIaTKIB Ta (hiHAHCOBY CHpOMO)KHiCTL yKpaiHCbkoi aepxkaBu» 1 30kpema 70
aIeHiB Acouiamii puteiinepis Ykpainu (RAU) cruiaTuim 3a mepiry MOJOBHHY
2025 p. 114,82 mapna rpa nonatkis [1]. Ls 1H(bopMau1;1 CBITYUTH TIPO MOBLIBHE
BiTHOBIJIEHHSI Oi3HECy, ajie MpH LbOMY BOEHHI PU3MKHU 3aJMIIAIOTHCS 1 Olibline
80% cy0’exTiB rocroJaproBaHHs BITHOCATH BOEHHI il 1 BTpaTH iH(PpacTpyKTypu
JI0 OCHOBHOT'O CTpUMYIOYOro (akropy. 30Kpema, BTpaTh KOMIaHiii TOProBoro
cexTopy i cepu mocayr, mo GopmyroTs 6m3pK0 70% BasIOBOTO BHYTPIIIHEOTO
npoaykry (BBII) Ykpainu [2], uepe3 yaapu pocii o cKJIaJAChKil 1 TpaHCHOPTHIM
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JIOTICTAIL, TIPSMO BIUIMBAIOTE HA PIBCHb MAKPOCKOHOMIYHHX IIOKa3HHKIB.
Sx BUAHO 3 JaHMX, HABEIEHUX Yy JOCIIDKEHHI, Ha TOPTIBIK Ta MOCIyTd
npunazaae nonaa 70% pobounx Mmicips Ta Maibxke 80% 1M0IaTKOBUX HAIXOIKEHb.
[HmME cnoBaMu, BKaszaHi Cy0’€KTH TOCHOAAPIOBAHHS € TPETUHHUM CEKTOPOM
YKpaiHCbKOi €KOHOMIKH, a iXHI 30MTKM O3HA4YalOTh BTpaATy poOOYMX MiCllb,
3HIDKEHHS TMOJaTKOBUX HAJXO/KEHb Ta 3pOCTaHHS TiHROBOro cekropa [2]. Jlo
LBOT0 IOAA€THCS CYTTEBE 3HUKEHHS IIaTOCIPOMOKHOTO MONUTy. ToMy ChOrogHi
aKTyaJIbHUMH € TIOIIYKH NUIAXIB MiJBUINEHHS e()eKTUBHOCTI (PyHKI[IOHYBAaHHS
BITYM3HSHOTO PUTEITy, BPaXOBYIOUH Cy4YacHI TEHIEHIIIT 3 METOI0 BUKOPUCTAaHHS
ix st 0Oy T0OBM ONTHUMANIbHOT MOJIETIT TIPO/IaXKiB.

AHaniz octaHHix gociaikeHb i myOJikaniii, y sIKHX 3amo4aTKOBAHO
BHPILIEHHS JOCJIi/KYBaHOI NPo0JieMHU, TAa BUAiJICHHS] HeBUPIlIeHUX paHilie
YACTHH 3arajibHOi Npo0/eMH, KOTPUM NPHCBAYYEThCS cTATTHA. [IMTaHHs,
MOB’si3aH1 3 JOCHKEHHSAM cdepu TOpriBil Ta TEHAEHLIAMU 1i PO3BHUTKY,
posrisganucs OaraTbMa BYEHMMH M mpakTukamu. 3okpema, SI. €pmakosa,
K. Cumonenko, JI. MuxaiinoBcbka aHaNi3ylOTh PEHTHHTH pUTEWIEpiB 3a
BUPYYKOIO, KUTBKICTIO MarasuHiB 1 TeMIamH BIJKPHUTTIB, a TakoX reorpadiro
pUTEily, IO CTa€ MIATPYHTSIM Ui BU3HAUEHHS HOTO CYYacHUX TPEH/IB
[4-6]. O. AcramnoB A0CHiKy€e PEUTHHT MEPEX 3a PI3HUMH KPUTEPIsIMH, IO
MIATBEP/KYE aKTUBHICTh PO3BUTKY PUTEINTy y BO€HHHX yMoBax [7], A. Ilomos
aHaJizye XapaxTep nepiogy 3MiH, 0 SKOIO BBIHIIOB praiHCLKI/Iﬁ puteiin [8].
O. Baronosa 13 CHlBaBTOpaMI/I PO3TIIANAIOTH 0c00JIMBOCTI pmeuny B YKpa1H1 Ta
CHCTEMaTHU3YIOTh CTpaTterii agamrarii YKpaiHCBKOIO pHTEiily B yMOBax BilfHU
[9]. B. Bopo6iioBa Ta T. UepHsBChKa HOCTIKYIOTh BIUIMB MITYYHOTO 1HTECICKTY
Ha TOPTiBJIIO 3 aKIIEHTOM Ha MOXJIWBOCTI Ta BHKIHMKH [10]. CydacHuii craH
susuae O. Illaiiza, 3BepTaiouy yBary Ha CTPATEriuHi MEPCICKTUBH PO3BUTKY
po3apiOHOTO puTeiily YKpaiHu 3 ypaxyBaHHSM CBITOBHX TPEHIIB 1 BOEHHHX
3arpos [ll] I'. Komresa, O. Illymino, O. Illenect pO3IANAKOTH TeHEHIT
PO3BHTKY 1 CTPYKTYpHI TpaHC(OpMALii MEpPEKEBOro pureilny B Ykpaini Ta
BH3HAYAIOTh KIOYOBI HANPSIMH OTO ajanTaiii 10 HOBUX SKOHOMIYHHX pealiii
[12]. }O. 3aika, T. Ipix aHami3yloTh TpeHAM Ta TEHACHLII PUTEHTy B yMOBax
CydacHOro KoHKypeHTHoro cepeposumia [13], O. Kuzmok, O. Yepnos, O.
XpucrodopoBa BUBYAIOTH BIUIMB METaTPEHIy Ha PO3BUTOK puteiny [14]. Inma
rpyna JOCIiIHUKIB IPUALISE yBary BUOOpY Mojeneil mpoaaxiB y chepi TOPriBii.
Tak, T. llleB4eHKO pO3IIIsigae OCOOIUBOCTI PI3HUX MOJIENIEH MPOAAXKIB, IO CTAE
y MOJANIBIIOMY 3allOPYKOI0 PO3BUTKY Oi3HECY B YAaCTHHI PO3IIMPEHHS KaHAJIB
nponaxis [16]. . Ckauko BHBYa€ OMHIKAHAJIBHICTh T4 MYJIbTUKAHAJIBHICTb, SIK
HOBI (popMaTH JUIsl CIIJIKYBaHHs Ta B3a€MOJIi yepe3 pi3Hi 1atGopMu 3 METOO
30UTbIIEHHS TPUOYTKY Ta PO3LIMPEHHS KUIBKOCTI MOCTIHHUX KOpUCTyBauiB [18].
C. Tkauyk Ta O. Jleneka cuCTEeMaTU3yIOTh €IEMEHTH CHJIbHOI Oi3HEC- MoJeli B
puteiini Ta monaroTh i Mexani3m [19]. Ilopsn 3 mum, He3Baxaroun Ha cyTTeBi
Pe3yJIbTaTH JOCIIUKCHHS IIPOOIEM PHTEHITY 1010 BI/I60py MoJieNielt poaaxKis,
noTpedye CHeHianbHOro aHalisy KOHTEKCT CTaHy  TPEHIB PO3BHTKY Chepu
TOPTIBJI Ta pO3POOKH MeXaHi3My BHOODY.

Metoro crarTi € AOCHIKEHHS Cy4YacHHUX TEHJIEHI pO3BUTKY cdepu
TOPTiBIl Ta po3poOKa MexaHi3My BHOOpY Mojened HpoaaxiB B pUTEilIl 3a
pi3HUMU (aKTOpaMU 1 KPUTEPISIMHU.
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Bukiag ocHOBHOro MaTepiany naocaimkenHs. JlocmikeHHs Cy4acHUX
TCHJCHLI PO3BUTKY PHTCHIY € CYTTEBOK) EPETYMOBOKO  yIOCKOHAICHHS
TMPOLECIB KyITiBIIi-NPOAKiB, OpraHi3arii TOpFlBJ‘Il 3pOCTaHHs if pOIIi Ik Ha MaKpo-,
TakK i Ha MIKPOPIBHSX. HpOTSIFOM OCTaHHIX IT’SITh POKIiB B YKpaiHi BiA0yBatOThCs
HenepedadyBaHi Mozii, MOB’s3aHi 3 MIOBHOMACIITAOHOIO BIifHOIO, SIKi BINIHBAIOTh
Ha IIBUJIKICTh 3MIHM TPEH/IIB Ta MOLTYK MiIXO/IB 10 HAJIATOJKEHHS JisTIbHOCTI i
3a0e3neueHHst ePeKTUBHOTO (DYHKIIIOHYBAaHHS Cy0’€KTiB TOProBEIbHOTO Oi3HECY.

[Topsin 3 TeHACHIISIMH, SKI € MPAKTUYHO CTATUYHWMHM JUIsI BCiX IEpiojiiB
PO3BUTKY TOPTiBIIi, @ caMe: 3aJIeXKHICTh BiJ PIBHS IUIATOCTIPOMOMKHOTO TNOIHUTY
Ta TOBApPHOI MPOIO3MII{; KOMMUBAHHA I[iH Ta 1HQIALIT; AeMorpadidyHUX 3MiH;
HECTAabLMbHOCTI  HOPMATUBHO-NPABOBOrO  3a0E3MCUCHHS  TOLIO, AKTYaTbHHM
€ BHUOKPEMJICHHS CyYaCHUX TPEH/IB PO3BHUTKY PHUTEHITy, BpaxyBaHHS SKHUX
JI03BOJISIE Cy0’ €KTaM rOCTIOAapIOBAHHS IIBUIKO PearyBaTH Ha 3MiHY 30BHIIIHBOTO
cepeioBUILa U HpHﬁMaTH ynpaBJIiHCLKi pillIeHHs B peanbHuX CI/ITyaIIiSIX

3a orsoM BUTBHOT y ,I[OCTyrIl iHpopMarii HaMH BUALIEHO TaKi TEHJAEHIi
PO3BUTKY BITYH3HAHOIO PUTEHITY: CTAOLIBHICTE COLIATbHO-EKOHOMIYHOT poIti chepH
TOPTIBJI y PO3BUTKY CYCITUIBCTBA; OCOOIMBOCTI CTPYKTYpH cepH TOpriBmi Ta ii
BILTUB Ha PE3YJIbTATUBHICTb JisTBHOCTI; CETMEHTHI 3MiHH JisTTBHOCTI TOPTOBEITBHUX
MeperK; MepexiJ] 10 «eKOHOMIKH J0CBIly»; BUKOPHCTaHHS IITYYHOTO IHTEJIEKTY Ta
BITPOBA/KCHHSI HOBUX TEXHOJIOT1M, sIKi OUTBII IETaIbHO OMMCAHO B TEKCTI.

1. Cmabinbricms coyianbHo-eKOHOMIUHOL POl chepu Mopeieni y po36UmKy
cycninecmea. TopriBisi, sK BHJ MISUTBHOCTI, 3 OJHOTO OOKy, 3a0e3medye
HACEeJICHHS Kpa'l'HI/I POJIOBOTIBYNMH i HETIPOJOBONBYMMH TOBAPAMH, IO €
JUKEPEIIOM HOTO ICHYBaHHS, TOOTO BHKOHYE COLIaibHY POJb. 3 IHIIOrO GOKY,
3a0e3neuye OamaHC TOBApOOOMIHY MK BHPOOHUITBOM 1 CIIOKUBAHHSIM,
HAIXOJDKEHHS 10 (PIHAHCOBOI CHCTEMHU, L0 € OCHOBOIO PO3BUTKY HauiOHanLHO'i
ekoHOMiIKH. [TinTBepKeHHs CTabIBHOCTI POl TOPTIBIII Y PO3BUTKY CYCHUIBHOTO
BIITBOPEHHSI MOXKHA IPOCIIJKYBAaTH IIJISIXOM BHBUYCHHS JUHAMIKH OCHOBHOTO
MOKa3HUKa — TOBApOoOOpOTY po3apidHOi Toprismi (puc. 1).

2500 1329 140
119.2 PR 2092.6
- P - 120
2000 - ,8 1855 4 N17797 = 117.6
95.9 100
14438
1500 1396,3 %
1000 60
40
500
20
Q 0
2021 2023 2024 2025
s O60poT po3apiGHOL TOPriBmi, MIpa IpH == ==TeMm pocTy, %

Puc. 1. lunamika o6opoTy po3apioHoi TopriB.ji Ta TeMmiB iioro 3pocTaHHs
(10 monmepeaHbLOro poky) y 2021-2025 pp.
Jocepeno: nooyoosano asmopamu 3a [3, 4]
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Sk BuHO 3 puc. 1, muHamika 06opory posapiOHOi TopriBai Ykpainu y
2021-2025 pokax mae HEPIBHOMIPHY TPA€KTOPII0, MI0 MOSCHIOETHCS BIUIMBOM
BOEHHHMX i Ha 3MiHM B IH(PACTPYKTypi TOPTiBIl W IUIATOCTIPOMOXKHHX 1
neMorpadiuHuX XapakTepucTukax. 3okpemMa, y 2021 p. micist mprucTocyBaHHS 110
BukiinkiB nmangemii COVID-19 ToBapoob6opot 3pic Ha 19,2%. ¥V 2022 p. — pomi
MMOBHOMACIITA0HOTO BTOPTHEHHSI pocii B YKpaiHy, 00cAT MpoaaiB 3MEHITHBCS
Ha 5,2% nopiBHsHO 3 2021 p. YV 2023 ta y 2025 pp. TeMnu 3pOCTaHHS CTAHOBUIIU
133,9% Ta 117,6%, BiAMOBIAHO, IO CBIAYMTH PO BiAHOBICHHS E€KOHOMIYHOT
AKTHUBHOCTI TOPrOBENbHHUX Cy0’€KTiB. 3a pe3yapTaTaMu JOCITIHKeHHS Acomiarii
pureiziepiB Ykpainu 3 ypaxyBaHHAM iHGuii 2025 p. (8%) uucTtuii mpupict
o0opoTiB cdepu Topriimi craHoButh 9,6% (3pocranHs BBII — 2,2%) [4].
HaBeneni anamiTHuHi AaHi TIATBEPDKYIOTH HE3MIHHICTH POJIi TOPTrOBEIBHOT
CUCTEMH Y PO3BUTKY HAI[IOHAJHHOTO TOCIOAApCTBA Ta 3a0e3leueHHi SKOCTI
KUTTS CyCHIJIbCTBA 32 PI3HUX YMOB.

2. Ocobnusocmi cmpykmypu cghepu mopeigni. 3riqHO 31 CTaTUCTUIHOIO
iH(popMarri€ro [3], pUTeiis XapaKkTepru3yEeThCs HASIBHICTIO BEJTMKUX (CEpPeIHbOpIYHA
yactka 6mu3bko 1%), cepennix (6mu3bko 6%) Ta Manux miAnpueMcTB (Oinbine
93%), 1m0 MaroTh pi3Hi (PiHAHCOBI MOKIMBOCTI OpraHi3amii CHCTEMH MPOJaKiB.
Lle BruiMBae Ha iX pe3yJbTATUBHICTH 1 BHECOK Y CYCHUIbHY BaromicTb KO>KHOT
Kareropii. 3a HaBeJCHOI BHIIE YACTKU MIJNPUEMCTB Yy iX 3arajpHiil KiTBKOCTI
3a0e3neyeHHs: poOOYMMH MICLSIMH CTaHOBUTH B cepeinbomy 56%, 32% Tta 12%,
BIJIMOBITHO BEJIMKUMHM, CEPETHIMHU Ta MATUMH T ATPUEMCTBAMH.

KinbkicTh po3apiOHHMX MIAMPUEMCTB Ta YACTKH iX KaTETOpii yepe3 BOEHHI
i1 ¥ piBeHb (hiHAHCOBOI CIIPOMOMXKHOCTI IOCTIHHO 3MIHIOIOTHCS. 3a iHpOopMaIliero
[5], ne maBomuThCcs Tom-10 yKkpailHCBKMX TPOAYKTOBHUX MEPEkK 3a KIIBKICTIO
MarasuHiB 1 TemnaMmu BiAKpUTTiB y 2025 p., TOB «ATb-mapker» «cTaHoM Ha
KiHeIb YepBHA 2026 poky maino 1337 marasuHiB, a 3a Cl4YeHb-UE€PBEHb PUTEHIIED
noJ1aB 24 HOBI TOYKH, 3aKpUBIIH TITBKH OJHYY. TOB «Knesep CTopc» (M. JIy1pk)
Mae 511 marasuHiB, 3a micte MicauiB 2026 p. Bigkputo 71 HOBUN MarasuH, a
3akputo Oyno Tutkku Tpu. TOB «®opa» mae 415 marasuHiB, 3a IIICTh MICSIIB
2026 p. BiakpuTo 23 Mara3uHu i 3akpuTo JBi Jiokamii. Taki jgani TNOKa3yIOTh
HE TUIBKH BEKTOP PO3BUTKY BEIMKHX PHTCHICPIB, a if CBIIYATh MPO PIBEHB Ta
XapakTep KOHKYPEHIIi BCCPEIUHI ramysi.

Ha cTpykTypy 1 pe3yJIbTaTUBHICTB TOPTiBII1 BIUTMBAE reorpadist pO3MIIIEeHHS
il cy0’exTiB. PesynbraTn mociimkeHHs [6] mokasanu, mo y 2025 p. HaiOibIIa
KUIBbKICTh Mara3uHiB Oyina 3ocepemkena B M. Kuesi ta o6macti (5911 oguHuis);
y M. Jlrinpo ta J{HinpomneTpoBchKiid obmacti (2241 marasuH), Ha JIbBiBIIMHI
(2228 ToproBenbHUX TO4OK), B M. Oneca (1433 touok) ta M. Xapkis (1254
OJVHHIIB).

Sk cBinuuTh [7] «y necATH HaHOUIBIIKMX NMPOAYKTOBUX Mepekax YKpaiHu
Ha ki"enb 2025 poky mpamroBaio 3626 marasusiB. 3a pik BOHU Biakpuin 432
HOBI TOPIOBI TOYKH Ta 3aKpuiiy 85 MarasuHiBy. B TOii 5Kk 4ac BaIMBY pOIb
B Opraisalii TOpPriBIi BiZirpaiOTh MIKPONANPHEMCTBA — (i3H4YHI 0COOH-
nignpuemni (POII). Cranom Ha Bepecenb 2026 p. y [IHinpomneTpoBCHKiN
obnacti 3apeectpoBano POII — 46,4 tuc., B Oxeckbkiit odnacti — 44,5 tuc.; y
M. Kuesi — 43,9 tuc.; y m. Xapxosi — 40,6 tuc. OgHax, ciig KOHCTaTyBaTH, 110
HaWO1IbIIIe 3aKPUTTIB O13HECY TEK MPUXOAUTHCS Ha IUX I AMPUEMITIB.
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3. Ceemenmmi 3Minu QiANbLHOCI MOP2OBENLHUX MEPENHC qepes reorpaidHy
poTaILil0 MDKHApPOAHUX OpEeHMIB Ta SFOPTAHH, MOIIHHAHHA i opieHTalil0 Ha
MEHII TUIATOCIIPOMOXKHOTO TOKYIIA. Y 3B’S3KY 3 INPOJOBKEHHSIM BOEHHOTO
CTaHy, 3aroCTpeHHsIM OOHOBUX Jiif, BTPATOI CKIQJCBKOI 1 TpPaHCHOPTHOT
JOTICTUKH B pI/ITeI‘/'Ini CIOCTEPIra€ThCs CYTTEBI CErMEHTHI 3MIHM. 30Kpema,
3riIHO OTJIAI0BOI iHpopMaii [8], Taki ckiaaHi YMOBH TPH3BEIIH 0 3TOPTAHHS
JUSATBHOCTI 1HO3eMHOTO Oi3Hecy. IIPUKIaIOM € BHXIJ 3 yKPalHChKOTO CErMCHTY
cropTHUBHOTO of1sTy Mepexi Reebok, 6penniB SuperStep, InStreet i Koton, ToBapis
Mepex Usupso ta O!Some, a Takox icnancekoi komnanii Indite. CermenTn, sxi
3BUIBHWJIKCS, 3aiIMarOTh 1HIII KoMItaHii. 3okpeMa, moischka Pepco Group Pepco
3aifHsIa HINTY TIPOJIaXKiB OUTBIN ACMIeBIIOro oaTy. | Takux npukianiB 6arato. Ta
HalvacTimm 3BUIbHEHI 1HO3EMISIMU CErMEHTH 3aliMalOTh YKPaiHChKI KOHKYPEHTH,
110 JT03BOJISIE iM IIBUAIIMMH TeMIIaMU MacIiTadyBaTu Oi3Hec.

3 iH1I0T0 OOKY, Y BITYM3HSIHOMY PUTEiIII BiIOYBAa€THCS MPOLIEC NOTIMHAHHS
ciabmux. 3a3BUuYall pEriOHANbHI MeEpeXi CyNepMapKeTiB MOTJIHHAIOTHCS
OUTBIITUMH KOMIIaHISIMH, 1110 3MIHIOE CTPYKTYPY Tay3i Ta reorpadiro pOSMiU_IeHHSI
TOPTOBENTHHUX 00’€KTiB. [HIIMMH CITOBaMH, «CITaOKi a00 HeaxanTHBHI (opmaTH
HayTh — OUIBII THYYKI 3aiiMalOTh iXHE MICIe», OCKIJIBKM Kpalle MpUCTOCOBaHi
JI0 JIOKAJIBHOTO TOMUTY Ta IIBUIIE pearyioTh Ha 3MiHM puHKY [8]. OTxe,
MO’KHa 3a()iKCyBaTH TaK 3BaHy «POTAIlil0» TOPTOBEILHOTO Oi3HECY, NMPHU IHOMY
3aJIMIIAETHCS BIAKPUTUM MUTAHHS HACIIJIKIB 11 BIUTUBY Ha SIKICTh 0OCITYyTrOBYBaHHS
Ta TiepeBar, OTpUMaHi MOKYIISIMHU.

4. Ilepexio 0o «exonomiku 00cgidy». 3a3HAYCHUH TMPOIEC MOSICHIOETHCS
IHAMBIAyani3alli€ro NOMUTy, 10 O3HaYa€e BUOIp CMOKMBAaYaMH HE TUTBKHU TOBapy,
a 1 kompopry, cepBicy, eMOIIiid, IIBUAKOCTI Ta 3py4YHOCTI.

ToMy aHamITUKU TakoX KOHCTATYIOTh [7], IO CYTTE€BO MiABHILMIACA POJIb
perioHanbHUX Mepex Ta (GopmaTiB MaraswHiB Ol J0MY 1 convenience store,
0CcOOJMBO Yy HEBENMKUX HACEICHHWX NyHKTax. Jlo mepeniky MoKHa JoAaTu
dbopmat food-to-go (ika Ha BuUHIC), racTpodOopMaTH, Mara3uHU 3 BUCOKHM
customer experience (CepBic 3 aKIICHTOM Ha 3pYYHICTh KJII€EHTAa) Ta OMHIKaHAJIbHI
Mozeni (MmoeJHaHHs MPOJIAXKiB OHJIAMH Ta odaiiH). I[ocni,uHHKH CTBEPIKYIOTb,
IO «PHUTEHII CTa€ HE JIMIIC PO MPOJAX TOBApY, a IPO CICHAPIi CIIOKUBAHHSY,
1110 TOBUHHI YCBIIOMUTH I'PaBIl pO3APIOHOIO PUHKY.

5. Bukopucmanua wmyynozco inmenexmy (LLI) ma enposadoicenns
Hosux mexHonoeiu. Ciil TOTrOTUTHCS 3 aBTOpaMu [9] CTOCOBHO BHCHOBKIB
[IOZI0 BM3HAYEHHS OCHOBHUX HAIpPSAMIB ajamnTaiii cepu TOPTriBii J0 HOBUX
peaitiid, cepen SIKUX BUIAUIAIOTBCS 1HHOBAIiMHI TEXHOJOTII Ta IHQpoBizamis i
BUKOPHUCTAHHS IITYYHOro iHTeNeKTy. I[Hmi pocmignuku i€l mpobimemu [10]
3aCTepirarTh, 110 MOPS 31 3HAYHUM TOTEHIIAIOM JJIsl MOKpAIIEHHS MPOLECiB
yIpaBJIiHHS TOBAPHUMH 3aracaMH, JOTICTUKH, IepCOHai3alii 00CIyroByBaHHs
Ta IHIINX aCMEKTIB JISUIBHOCTI BUKOPUCTaHHS IITYYHOTO IHTEJEKTY B TOPIiBIII
OB’ s13aHE 3 PU3UKAMH CKOPOUCHHSI 3alHATOCTI 1 KibepOe3neKH.

Opnak, ¢ BpaxoByBaTH, IO CydacHi BUMOrH 1o Bukopuctanus I ta
HOBHIX TE€XHOJIOTIH JO3BOJISIOTH ONTHUMI3yBaTH Oi3HEC-TIPOIIECH Ta CTBOPIOBATH
HOB1 MOJIeNI O6CJ‘IyFOByBaHH$[ 110 3MIHIOE piBeHL KOHKYpEHLIi Ta IHTeHCUBHICTh
60poThOM MK y4aCHHKAMM PHHKY 3a Kpauti ymoBn. Lludposisauis cucremu
TOBApOPYXY Ta OMHIKaHAJIbHICTh TOPTiBII 3MIHIOE EIEMEHTH TOPTOBO-
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TEXHOJIOTIYHOTO TIPOIECY B YACTHHI YIPaBIIHHA TOBAapHUMH 3aracamMu
(incrpymentn LI anamizyroTh MONMMT, MPOrHO3YIOTH MNOTPeOM B TOBapax,
HANIAIITOBYIOTh JIOFiCTI/IKy)‘ nepcoHaizamii (Hpono3nuiﬂ TIOKYIILIAM TOBapiB 3a
TOIYKOM | BIZIMOBIAHO 710 TOTPeO 1 BII0100aHb); BlpTyaJ‘ILHl NpUMipKH (MOXKITHBICTB
JWCTAHIIMHO BUOMPATH TOBAP); ABTOMATH3ALIIS MIATPUMKH (BUKOPUCTAHHS 4aT-
0O0TIB JUI BiANOBIieH Ha 3aUTaHHS KJII€HTIB, (bopMyBaHHﬂ 3aMOBJICHB).

JlocmiukeH s Cy4acHUX TCHICHIIN PO3BUTKY PUTEILY, iXHs 3MiHIOBAHICTb
y KOPOTKOCTPOKOBIH TEpPCHEKTHBI, KOTPi 3aJIeKUTh Bim (aKTOpiB Makpo- i
MikpocepenoBuia (GpyHKI[IOHYBaHHS, IO MiATBEPUKYEThCs B pobdorax [11-14],
CTaIOTh TEpelyMOBaMH AJANTHUBHOCTI Oi3HECy uepe3 NMpU3My BUKIIHUKIB BiiHH,
30KpeMa B 4acTHUHI BHOOPY ONTHMAaIbHUX MOJENEH MpoaaxiB, SKi € OCHOBOIO
e(heKTUBHOTO (PYHKIIOHYBaHHS Cy0’ €KTIB c()epH TOPTiBIIi.

3a HamMMH TIOTIEPEIHIMU JOCHTIKSHHSIMH [15], 71e HaBEJACHO NeTalbHY
XapakTepucTUKy Moaeneil mpoaaxis (B2C; B2B; B2G, C2C; C2B; D2C), ix
BUOIp 3aJIeKHUTh, OKPIM 30BHIIIHIX ()AKTOPIB Ta Cy4aCHUX TPEHIIB, TAKOX
BiJl BHYTpIIIHIX (aKTOpiB, 30KpeMa: BiJ MacmTaOHOCTI Oi3HECy, HasSBHOCTI
pEeCypCHOTro MOTEHITialy, OpraHi3ailii poOoTH 31 CIIO’KHBaYaMu, TOCTaYaIbHUKAMH,
BpaxyBaHHS /i KOHKYPEHTIB 1 TapTHEpPiB, 3MIHIOBAHICTh YM TOCTIHHICTH
[UTLOBUX ayIUTOPiH TOI0. B 1IbOMY CEHC1 CJIiJT MiATPUMATH 1HITUX JTOCIIIIHUKIB
HaBEJICHUX BUINE MOJeNel MponaxiB [16] cTOCOBHO TyMKH, IO KOXKHA 3 HHUX
Mae€ CBOI 3aB/aHHs, crienu@iKy MpoJaxiB, CTPATEri0 MPOCYBaHHS. 3 PO3BUTKOM
6i3Hecy MoJieNl MalOTh TEH/ICHIIIIO JI0 3MIHHU Ta yJOCKOHAJICHHS.

BaxnuBumu Ui QyHKIIOHYBaHHS TOPTOBEJIBHUX CyO’€KTIB € QopMu
toprieni. Jlocmimkyroun ABi ocHOBHI Qopmu komepuii [17], midmmm
BICHOBKY, II[0 33 Cy4aCHHX yMOB ONTHMAIbHUM € ix noeananns. Ha cporonmi

00uBi (hopMH TOPriBII, YCHIUIHO CHIBICHYYH, MAlOTh MCPEBATH H PH3HKU B
JUSTBHOCTI TOCTIONAPIOIOYNX Cy0’eKTiB. SIKINO POSIISAATH MOCTYHHICTH 10
onaitH-Toprieii, TO CHOCTeplFaGTBC}I O0OMEKEHHs (1)131/ILIHI/IM pO3TalIyBaHHIM
Ta perijiaMeHToM poOOTH, B TOW 4Yac SK OHJIANHH-TOPriBIsA (e-commerce)
Bi/I3HAYAETHCS I11JI0I000BOIO0 JIOCTYMHICTIO. 3a Mepiio (GopmMoro TOpriBii 3
TOBAPOM MOXKHA o3HaioMuUTHUCS (PI3UYHO Ta 3p061/1T1/1 MO3UTUBHUI BUCHOBOK PO
KYIBJIIO 200 BIZIMOBHTHCS 1 TICJS OTUIATH Bifpa3y CTAaTH BOJOIApPEM TOBapy.
3a yMOBU e-commerce BH6lp p06I/ITBC$[ riIOTEeTUYHO, HaNpUKIaL, 3a ¢doto, a
OUiKyBaHHS TOBapy MOB’s3aHE 3 JIOTICTUKOIO TOCTaBKH. 3a TpaauLiiHOi popmu
ACOPTHMEHT IPOIO3ULii € 0OMEKEHUM TOPTOBOIO IUIOLICIO; OHIANH-TOPTIBISA
Mae HEOOMEXKeHY KIIbKICTh TOBApHUX no3uuiii. Ille oxaniero XapaKTepHOIO
pucoro nux aBOX (OopM € pi3HI MIAXOAM 10 Mpolecy KomyHikamii. Tak,
o¢aiiH-TOPriBs nepeadadae OE3MOCEPEHE CIIKYBAHHS 3 KOHCYILTAHTOM,
e-commerce —4epes3 yaT-00TH, MeHEKepiB B MeceHkepax. OTxe, BIIMIHHICTh
MiX o(IaifH- Ta OHJIAIH-TOPTIBJICIO MMOJIATAE Y MPOLIECaX B3aEMO/IT 3 MOKYIIIEeM
Ta croco0ax 3A1CHEHHS MOKYIKH, 1110 BIIACHE CTA€ MIATPYHTSIM JUisi 00’ € THAHHS
iX B OMHIKaHaJIbHY CHCTEMY.

Oxpemoro 10CIiKEHHS OTPEOYIOTh MiAXOH 10 KOMYHIKALi 3 KIIIEHTaMH.
PO3pI3HSIOTE /1Ba OCHOBHHX IIXOAM 10 CIIUIKYBaHHS Oi3HECY 3 KII€HTaMH —
MyJIbTHKAaHAIbHICTh (6araToKaHalbHICTh) Ta OMHIKAHAJIBHICTb. IX BiAMiHHICTH
MOJIATAE B TOMY, 110 «0araToKaHaIbHICTD 130J1F0€ KaHAJIN OJIMH BiJl OJTHOTO, TOI1
SIK OMHIKaHAJIBHICTh 00’ €HY€E 1X B €IMHY Oe3nepepBHy cuctemy» [18].
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JInst IOpiBHSHHS MO’KHA HABECTH Take: o(uiaiiH Mara3uH HE Ma€ BIACHOTO
caiiTy, ajne akTHBHO Be€ CTOpIHKY B IHCTarpami, mpOBOAMUTH PO3MPOJAXI Yy
KpaMHUYIll, [TOB1IOMJISIE MIAMUCHUKIB PO aCOPTUMEHT, 3HMXKKH ToIo. ToOTo,
BCI TOYKH KOHTAKTIB 3 KJIIEHTOM IPAIIOI0Th HAPi3HO. 32 OMHIKAHAILHOTO MiIX0.Ty
pi3Hi kKaHanu iH(opmaiii moB’s3aHi MK CO00I0 3a JOMOMOTOI0 CIEIiaIbHOTO
MPOrpaMHOr0 3a0e3MeYCHHS, 1[0 I03BOJISIE 30epiraT i BpaxOBYBaTH 10BI1OMIICHHS
PO KOXHY JIiF0 KOPUCTYyBaya Ha BCIX MaiilaHYMKaX.

Cainnoroaurucs 3 [19], mo A yCHimHoro po3BUTKY PUTEIHITY, BpaXOBYIOUH
notpedy B OMHIKaHaJIbHOCTI Ta NEpcoHai3alii, po3poOJAEThCS MEXaHi3M
0i3Hec- mMozeni. 3a TaKMM MipKyBaHHSM Ta Ha migctasi [16, 18-19] it BmacHux
CIIOCTEPEIKEHb 1 y3araibHEeHb IPONOHYEMO MEXaHi3M BHOOPY MOJernei mpoaaxin
B pUTEIII 32 pi3HUMHU (HAKTOpaMU 1 KpUTEpisiMU (puc. 2).

. ®DakTOp BOEHHOTO CTaHy, CKOHOMIYHi,
neMorpadivHi, IOJIITHYHI, TEXHOJOTIYHI, COLIaJIbHI,

30BHILIHI hakTOpH J
MPUPOIHO-CKOJIOTI9HI (haKTOPH

(Makpocepe1oBHUIIe)

*CTabiIbHICTh COLIATbHO-EKOHOMIYHOT poui

I T *Oco6MBOCTI CTPYKTYpH chepu TOprisii

Cyuachi LIS ‘ +CerMeHTHi 3MiHH JisUILHOCTI TOPTOBENLHUX MEPEK
PO3BUTKY pUTCUITY *Ilepexin 10 «EKOHOMIKH TOCBiTy»

*Buxkopucranss 111 ta BpoBakeHHS] HOBUX TEXHOJIOTIH

L BH.YTPilHHi (axropu *Pecypcu, CroKiBadi, MOCTAYaIbHUKN, KOHKYPCHTH,
(mikpocepeosHuiie) MapTHEPH, THOBI ayIUTOpii

Anantanist 1o MIHJIMBHX peaii
Ta e(eKTUBHICTh (PYHKIIOHYBaHHS

»  Mogzeni npopaxis J * B2C; B2B; B2G; ; )
L * C2C; C2B; D2C; 6i3Hec-moemi
®opmu TOpriBi *Onaiin-roprisis
, *OHnaiiH-TOpriBis
Iigxozm 10 KOMyHIKaLii 3«  MynpTHKaHATBHICTS (6araToKaHATLHICTS)
At '»  OMHIKaHAJIBHICTH

Puc. 2. MexaHni3m BHGoOpy MojeJieil MpoaaxkiB B puTeHIi
3a pisHumMu (pakTopamu i KpuTepisiMu
IDicepeno: pospobneno asmopamu 3a [16, 18-19] ma enacnux cnocmepeoicens i y3azanvHeHb

3a TakUM TiAXOIOM, MEXaHi3M BHOOpPY ONTHMAJBHOI MOJEN TPOJaXKiB
B pUTEWTl, SK CHCTEMa B3a€MOIOB’S3aHUX iHCprMeHTiB praBJ‘IiHHSI
rOCMOapPChKOI0 TUSUTBHICTIO Ta B3a€MOIIT 11 CKITQIHUKIB, BKITFOUAE TaKl €IEMEHTH:
30BHIIIHI (akTOpu (MakpocepenoBuine: (akTop BOEHHOTO CTaHy, €KOHOMIYHI,
JeMorpadiuHi, TOJITHYHI, TEXHOJOTIYHI, COIiaJIbHI, MPUPOTHO-CKOJIOTIUHI
dakTopy); BpaxyBaHHS Cy4aCHHX TCHIEHIII PO3BUTKY pUTEITy (CTaOiIbHICTH
COLIIAJIbHO-€KOHOMIYHOT poJii  cepu TOPriBIl Yy PpO3BUTKY CYCIHIJIbCTBA;
0COOJMBOCTI CTPYKTypHu cepu TOpriBiai Ta ii BIUIMB Ha pe3yJIbTaTUBHICTH
JUSUTBHOCTI; CEerMEHTHI 3MIHM JAisUIBHOCTI TOPrOBEJILHUX MEpEK; nepexia 10
«CKOHOMIKH JIOCBiy»; BHKOPUCTAHHS IITYyYHOTO IHTENICKTY Ta BIPOBADKCHHS

HOBHX TEXHOJIOTIH ); BHYTPilIHI (hakTOpH (MiKpOCEPEIOBHUIIIE: PECYPCH, CTIOKUBAYI,

140



ISSN 3041-2153 (pring), ISSN 3041-2161 (online). European Vector of Economic Development. 2026. Ne 2 (41)

MOCTaYaJIbHUKHA, KOHKYPEHTH, TapTHEPH, IIJTBOBI ayauTOpil TOIIO0); MO
nponaxis (B2C; B2B; B2G,; C2C,; C2B; D2C ta 6i3Hec-Moeii); hopMH TOPTiBIi
(o¢maitH-TOPriBIsA Ta OHJIAWH-TOPTIBIIA); cTpaTerii (Miaxoau) 10 KOMyHikamii 3
KITieHTaMH (MYJIbTUKaHAIBHICTD (0araToKaHa bHICTh) Ta OMHIKAHAIBHICTD).

BucnoBku. B nporieci gociikeHHS] BCTAHOBIICHO, 1110 OAHIEI0 3 IEPEyMOB
aJIaNTUBHOCTI Oi3HECY /10 MIHJIMBOTO 30BHINTHBOTO CEpPEAOBHUINA, SIKE BH3HAYAE
OCHOBHI yMOBHM (YHKIIIOHYBaHHsS CyO’€KTiB cdepu TOprieii, € mnodyaoBa
ONITUMAJIBHOI MO nponanciB Y 3B’3Ky 3 LUM, JOLIEHOI0 CTa€ Po3podka
MeXaHi3My BHOOpY MOJeNeH MPOJaXiB B PUTCHII 32 pisHMMH q)aKTopaMI/I i
kpuTepisvu. Cepe/t HUX BapTO BHLUINTH BPaXyBaHHs, K IIBHIKOCTI a1anTaii 10
3MiH Makpo- Ta MleOCGpCI[OBI/IHIa TaK i BILIMBY CyYaCHHX TEHJICHIII PO3BUTKY
chepu TOpriBiIi, IO JO3BOJISIE Yy CYKYNMHOCTI 3a0e3meuyBaTd il cyO’ekTam
(iHAHCOBY JKHUTTE3IATHICTh Ta BHUCOKY KOHKYpPEHTOCIPOMOXHicTh. [1l00
3aJIMIIATUCS YCHIIIHUMU PUTEWIepaMu MOTPIOHO BIPOBAIKYBaTH HOBI Oi3HEC-
MOJIeJl, ONTHUMI3yBaTH TOPrOBEJIbHY MEpEXky, MiJBHUILYBATH SIKICTb CEpBICY,
o notpedye mepepo3noaity ¢GiHaHCOBHX IMOTOKIB Ta ajamTailii 10 MIHJIMBHX
COLIIAJILHO-TIONITUYHUX i EKOHOMIYHUX peaiid.

[Momanpmni  mochmipkeHHs OymyTh NpHUCBSYeHI (OpMyBaHHIO cTparterii
301IbIIEHHS IPOAAXKIB B PUTEJII 32 00’ €KTHO-OPIEHTOBHUM IT1IXO/IOM.

Jeknapayia euxkopucmanna wimyynozo inmenekmy. Y niozcomosyi
cmammi  euxkopucmano ChatGPT (OpenAl) ona moenoco pedacyanus,
CMPYKMYPHO20 ONPAYIO8AHH ABMOPCLKUX Me3, O00NOMO2Yy 6 O@OopMIeHHI
PUCYHKIB, (DOPpMYTIOBAHHS AnbmMepHAMUSHUX cnocobie euxknady. Konyenyis, it
3micmosa oyinka, 000ip i nepesipka Odjicepen, iHmepnpemayis ma oCmamouna
Ppeoaxmypa Hanexicams agmopam.
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This article examines current trends in the development of the domestic retail sector and
their impact on the choice of sales models.

It characterizes the modern retail landscape, noting its stability, rapid adaptation to
unforeseen challenges, and the transformation of sales models, formats, and logistics (transport
and warehousing). The study summarizes the macroeconomic significance of the retail sector,
which contributed 16.5% of total tax revenues and fees to the country’s consolidated budget
in the first half of 2025 — a 30.6% increase compared to 2024. Retail turnover grew by 17.6%.
Quantitative data demonstrate the enduring role of the retail system in national economic
development and in maintaining societal quality of life across varying conditions.

Based on publicly available information, the following trends are identified: the stable
socio-economic role of the retail sector in societal development; the sector’s structural
characteristics and their impact on performance; shifts in retail chain segments; the transition
to an “experience economy’’; and the use of artificial intelligence alongside the adoption of
new technologies. The article discusses the importance of segment shifts, digitalization, and
technological innovation for domestic retail. Key segment changes include the withdrawal of
foreign businesses and the acquisition of weaker domestic retailers, processes that are altering
the industry’s structure and reshaping retail locations. Analyzing the characteristics of the
trends under study makes it possible to identify the prerequisites for business adaptability
in light of wartime challenges and future development. Selecting an optimal sales model
is a key prerequisite for development and ensures the effective functioning of commercial
entities. The study highlights traditional sales models — such as B2C, B2B, B2G, C2C, C2B,
and D2C — while focusing on specific business models and selection criteria relevant to the
retail sector. It examines offline and online trade, outlining the differences between them
regarding customer interaction and purchasing methods. The study concludes that customer
communication approaches encompass both multi-channel and omni-channel strategies,
highlighting the distinctions between them. Finally, a mechanism for selecting the optimal
retail sales model is developed —conceptualized as a system of interconnected tools for
managing business operations and the interaction of their components — and the elements
comprising this mechanism are described.
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